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“Don’t discover the unbearable costs of not selling — | encourage everyone to attend this
forum.”

— Philip J. Murphy, CPA

Be our guest to hear Sales Consultant Andrew Gole discuss how to stop sales hemorrhaging and achieve
dramatic, exponential growth. Andy’s method has helped companies successfully grow sales 20-50% in one
year — without a major capital investment. Andy will share tips on how he has helped companies achieve
this through a focus on sales process and management.
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